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We Claim: 

^ 1. A method for facilitating electronic conmierce transacj^ons in a marketing 
system through a network, the network comprising at least on^ server computer capable 
of communicating with a browser system located at a remote client computer, the method 
comprising: 

establishing an interactive online registotion process between the client browser 
system and the server computer so that an individual may register with the marketing 
system as a Client, a Member, or a Memb^Plus, wherein a Client is not eligible to earn 
10 compensation and is eligible to buy products at a Client price, wherein a Member is 

/ 

eligible to buy products at a Member price and is not eligible to earn compensation, and 

/ 

wherein a Member Plus is eligible to buy products at Member Plus price, and wherem a 

/ 

Member Plus qualifies to earn compensation by satisfying a sales qualification level and 

/ 

thereby qualifying as an IBO, wherein each IBO is eligible to buy products at an IBO 

/ 

15 price and is eligible^to earn compensation; 



providing a plurality of web files operatively coupled to a web site associated with 

/ 

the marketing system; and 



^owing access to a plurality of marketing system products and services to the 
registered Client, Member, Member Plus, or IBO via at least one of the plurality of web 



20 files 

// 




2. A method according to claim 1, wherein at least one of the plurality of web 
files is a shopping page web file. 
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^(jj^ I 3. A method according to claim 2, further/^ 

allowing a registered Client, MemberyMember Plus, and EBO to purchase 



marketing system products and services via the shopping page web file directly from a 
5 marketing company associated with tne marketing system. 



4. A method according /o claim 3, wherein the allowing step further comprises: 
accumulating a list of me marketing system products and services selected for 
purchase by the Client, Member, Member Plus, and DBO via the shopping page web file, 
10 wherein the list is maintained at the server computer. 



15 



20 



5. A method according to claim 4, wherein the accumulating step further 
comprises: 

receiving at th'e server computer at least one of the marketing system products and 
services selected for/purchase from the shopping page web file; and 

at the server computer, adding to the list each marketing system product and 
service received by said receiving step, wherein said adding step accumulates an updated 
list of the marketing products and services selected for purchase by a registered Client, 
Member, Member Plus, and IBO. 

6. A method according to claim 5, further comprising: 

establishing a session when each of the registered Client, Member, Member Plus, 
and EBO accesses the web site associated with the marketing system; 
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terminating the session when each o/ the registered Client, Member, Member Plus 



and IBO terminates access with the web siu : 




; and 



ihe list of marketing system products and 
ng page web file for a holding period that 



at the server computer, maintaining 
services selected for purchase via the shopp 

begins when the registered Client, Membe^ Member Plus, and IBO terminates the 
session with the web site. 



7. A method according to clmjci 6, wherein the holding period is at least 30 days. 




10 n ^ OS. A method according to claim 6, further comprising: 

tracking a dormant period that begins when th^ registered Client, Member, 
Member Plus, and EBO terminates the session; and j 

if no marketing system products and services are added to the updated list during 
the dormant period, then sending an electronic/notification to the registered Client, 
15 Member, Member Plus at the expiration of the dormant period. 



20 



9. A method according to claim 8, further comprising: 

resetting the dormant period^^if the registered Client, Member, Member Plus, and 
IBO adds a marketing system pjjoducts or service to the updated list during the dormant 
period. 
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10. A method according to claim 8, further comprising: 
canceling the dormant period if a purchase is made hj the registered Client, 

Member, Member Plus, and IBO. 

1 1. A method according to claim 8, wherein the sending step comprises: 
notifying the registered Client, Member, Member Plus, and IBO that the 

marketing system products and services in the updated list will be deleted following a 
deletion period if no additional marketing syst^ products and services are added to the 
updated list or a purchase is not made by the registered Client, Member, Member Plus, 
10 and IBO, wherein the deletion period begin/at the expiration of the dormant period. 

12. A method according to claim 11, further comprising: 

resetting the dormant period/^d the deletion period if the registered Client, 
Member, Member Plus, and IBO adds a marketing system product or service to the 
15 update list during the deletion period. 



13. A method according to claim 11, further comprising: 

resetting the deletion period if the registered Client, Member, Member Plus, and 



IBO adds a marketing system product or service to the updated list during the deletion 
20 period. 



HS400.P1 



151 



00368.0029.US01 



14. A method according tJ claim 11, further comprising: 

canceling the deletion perio 1 and the dormant period if a purchase is made by the 
registered Client, Member, Membe| Plus, and IBO. 



15. A method according to claim 11, wherein the dormant period and the deletion 
period are at least 15 /days. 



A method according to claim 1 1, fiirther comprising: 
deleting each of the marketing system products and services from the updated list 
subsequent to expiration of the deletion pe/iod. 




17. A method according to clami 6, further comprising: 

deleting each of the marketing system products and services from the updated list 
subsequent to expiration of the holding period. 



18. A method according to claim 5, further comprising: 

processing an order containing the updated list of marketing products and services 
selected for purchase, wherein the order is initiated via an on-line order form by the 
registered Client, Membe/, Member Plus, and IBO; and 

sending an electronic notification to the registered Client, Member, Member Plus, 
and IBO subsequent to processing the order. 
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19. A method according to claim 18, wherem'lhe electronic notification 
comprises an order status, an order number, au/iaentifier, wherein the identifier indicates 
each of the marketing system products ^pfo services ordered, and a total sales price. 

20. A methofl according to claim 1, wherein at least one of the plurality of web 
files is a vendor partner page web file. 

2 1 . A method according to claim 20, furt^ comprising: 
allowing a registered Client, Member/Member Plus, and IBO to purchase 

marketing system products and services Ana the vendor partner page web file from a 
vendor partner associated with the m^keting system. 



22. A method acconling to claim 21, wherein the allowing step further comprises: 
accumulating a list of the marketing system products and services selected for 

purchase by the Client, Member, Member Plus, and IBO via the vendor partner page web 

file, wherein the/ist is maintained at the server computer. 



23. method according to claim 22, wherein the accumulating step further 
comprises: 

receiving at the server computer at least one of the marketing system products and 
services selected for purchase from the vendor partner page web file; and 

at me server computer, adding to the list each marketing system product and 
service received by said receiving step, wherein said adding step accumulates an updated 
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list of the marketing products services selected for purchas^by a registered Client, 
Member, Member Plus, and IBO. 



24. A method according to claim 2, further comprising: 
allowing a registered Client, Member, Member/Plus, and EBO to purchase 

marketing system products and services via the shom)ing page web file directly from a 
marketing company and from a vendor partner, wnerein the marketing company and the 
vendor partner are associated with the marketing system. 

25. A method according to c^aim 24, wherein the allowing step further 
comprises: 

accumulating a list of the rfiarketing system products and services selected for 
purchase by the Client, Membe^, Member Plus, and IBO via the shopping page web file, 
wherein the list is maintained at the server computer. 

26. A methodyaccording to claim 25, wherein the accumulating step further 
comprises: 

receivingAt the server computer at least one of the marketing system products and 
services selected for purchase from the shopping page web file; and 

at the server computer, adding to the list each marketing system product and 
service received by said receiving step, wherein said adding step accumulates an updated 
list of the marketing products and services selected for purchase by a registered Client, 
Meni^r, Member Plus, and IBO. 
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27. A method according to claim 26, further ccmiprising: 

establishing a session when each of the reg^tered Client, Member, Member Plus, 
and IBO accesses the web site associated with tne marketing system; 

terminating the session when each off the registered Client, Member, Member Plus 
and IBO terminates access with the web site; and 

at the server computer, maimaining the list of marketing system products and 
services selected for purchase via the shopping page web file for a holding period that 
begins when the registeredClient, Member, Member Plus, and IBO terminates the 
session with the website. 



28. >Amethod according to claini 27, wherein the holding period is at least 30 





29. /f. method according to claim 27, further comprising: 
K,/ trac|ang a dormant period that begins when the registered Client, Member, 
Member Plus, and IBO terminates the session; and 

no marketing system products and services are added to the updated list during 
the dorfnant period, then sending an electronic notification to the registered Client, 
Menmer, Member Plus at the expiration of the dormant period. 
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30. A method according to claim 29, further comprising: 

resetting the dormant period if the registered Client/Member, Member Plus, and 
IBO adds a marketing system products or service to the ijpdated list during the dormant 
period. 

31. A method according to claim 29, fiirthe/ comprising: 
canceling the dormant period if a purchas^ is made by the registered Client, 

Member, Member Plus, and IBO. 



10 



15 



32. A method according to claim 29, wherein the sending step comprises: 



/ 



notifying the registered Client, Member, Member Plus, and IBO that the 
marketing system products and services/n the updated list will be deleted following a 



deletion period if no additional marketing system products and services are added to the 
updated list or a purchase is not m^tie by the registered Client, Member, Member Plus, 
and IBO, wherein the deletion period begins at the expiration of the dormant period. 



33. A method according to claim 32, further comprising: 
resetting the dormant period and the deletion period if the registered Client, 
Member, Member Plus, and IBO adds a marketing system product or service to the 
20 update list during th/deletion period. 
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34. A method according to claim 32, further comprising: 

resetting the deletion period if the registered CUent, Member, Member Plus, and 
IBO adds a marketing system product or service to ^e updated list during the deletion 
period. 

35. A method according to claim 32/ further comprising: 

canceling the deletion period and me dormant period if a purchase is made by the 
registered Client, Member, Member Plus, and IBO. 



36. A metnod according to claim 32, wherein the dormant period and the deletion 
period are at least 15 days. 



: '15 subsec 



37. A method according to^aim 32, further comprising: 

deleting each of the marketing system products and services from the updated list 



k^i 



subsequent to expiration of the deletion period. 



38. A method according to claim 27, further comprising: 



/ 



deleting each of the marketing system products and services from the updated list 



1 



subsequent to expiration of the holding period. 



20 
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39. A method according to claim 26, further comprising: 

processing an order containing the updated list of marketing products and services 
selected for purchase, wherein the order is initiated via arjf on-line order form by the 
registered Client, Member, Member Plus, and IBO; anc 
5 sending an electronic notification to the registped Client, Member, Member Plus, 

and EBO subsequent to processing the order. 

40. A method according to claim 39, wherein the electronic notification 
comprises an order status, an order number, ary identifier, wherein the identifier indicates 

10 each of the marketing system products and services ordered, and a total sales price. 



41. A method according to claim/1, further comprising: 
providing on-line access to the plurality of marketing system products and 

services to a registered Member via an on-line redemption form associated with one of 
15 the plurality of web files; and 

allowing the registered Member to submit a rewards exchange request for 

marketing system products an^services via the on-line redemption form. 



42. A method according to claim 41, wherein the allowing step further comprises: 
20 accumulating a list of the marketing system products and services selected for 

redemption by the Member via the on-line redemption form, wherein the list is 
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43. A method according to claim 42, wherein the accumulating step further 

i 

comprises: / 

receiving at the server computer at least one of the marketing system products and 
services selected for redemption from the on-line redmiption form; and 
5 at the server computer, adding to the list eacH marketing system product and 

service received by said receiving step, wherein said adding step accumulates an updated 
list of the marketing products and services selec/ed for redemption by a registered 
Member. / 

10 44. A method according to claiiy 43, further comprising: 

establishing a session when ther registered Member accesses the web site 
associated with the marketing system; 

terminating the session wHen the registered Member terminates access with the 
web site; and / 
15 at the server computer, maintaining the list of marketing system products and 

services selected for redemption via the on-line redemption form for a holding period that 
begins when the registered Member terminates the session with the web site. 

45. A met/od according to claim 44, wherein the holding period is at least 30 
days. / 
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^ / 46. A method according to claim 44, further comprising: 

^ 1 

p ^ tracking a dormant period that begins when the registered Member terminates the 
session; and 

if no marketing system products and services afre added to the updated hst during 
5 the dormant period, then sending an electronic notification to the registered Member at 
the expiration of the dormant period. / 



47. A method according to claim 46, further comprising: 
resetting the dormant period if the registered Member adds a marketing system 
10 products or service to the updated list during the dormant period. 



48. A method according to claim 46, further comprising: 
canceling the dormant perici^if a purchase is made by the registered Member. 

^ / 

15^ / A method according to claim 46, wherein the sending step comprises: 

^ I / 

J g\ notifying the registered Member that the marketing system products and services 

f\« / 

\ ^ in the updated list will be deleted following a deletion period if no additional marketing 
system products and^rvices are added to the updated list or a purchase is not made by 
the registered Member, wherein the deletion period begins at the expiration of the 

20 dormant period. 
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50. A method according to claim 49, furthef comprising: 

resetting the dormant period and the dele^on period if the registered Member adds 
a marketing system product or service to the update list during the deletion period. 

5 1 . A method according to claim 49, further comprising: 

resetting the deletion period if the registered Member adds a marketing system 
product or service to the updated mt during the deletion period. 

52. A method according to claim 49, further comprising: 

canceling the delation period and the dormant period if a purchase is made by the 
registered Member. 



53. A memod according to claim 49, wherein the dormant period and the deletion 



period are at least 15 days. 



/ 



/ 



54. A method according to clairn^9, further comprising: 
deleting each of the marketing system products and services from the updated list 
subsequent to expiration of the deletmn period. 



55. A method according to claim 44, further comprising: 

deleting each of the rnarketing system products and services from the updated list 
subsequent to expiration of the holding period. 
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56. A method according to claim 43, further comprising: 

processing an order containing the updat/d list of marketing products and services 
selected for redemption, wherein the order is ^itiated via an on-line redemption form by 
the registered Member; and 

sending an electronic notificatioi/to the registered Member subsequent to 
processing the order. 



57. A method according/to claim 56, wherein the electronic notification 
comprises a redemption ord^ status, a redemption order number, an identifier, wherein 
10 the identifier indicates eacti of the marketing system products and services selected for 
redemption, and a total redemption points total. 




^ ^ 58/ A method according to claim 1, wherein at least one of the plurality of web 

files is An office page web file, wherein the office page web file is accessible only by each 



15 IB( 



59. A method according tGf claim 1, wherein at least one of the plurality of web 
is an office page web file/ wherein the office page web file is accessible only by each 



Member Plus and IBO. 



20 
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60. A method according to claim 58, further comprising: 
establishing a personal groua/^ssociated with a first IBO, wherein the personal 
group comprises at least one individual selected from the group consisting of a registered 
Client, Member, Member Plus, and a second IBO. 



61. A method according to claim 60, further comprising: 

creating an identifier a/sociating the at least one individual with the first IBO; and 
storing the identifier ^t the server computer. 

yirt 62. A method according to claim 60, further comprising: 

tMf / 

ll providing to the first EBO^information relating to sales of marketing system 

/ 

products and services to the/personal group and sales of marketing system products and 

/ 

services by the personal/group. 



15 63. A m/thod according to claim 60, further comprising: 

providfng to the first IBO information relating to sales of marketing system 
products aiKi services to the first IBO and sales of marketing system products and 
services/by the first IBO. 



1^ 



64. A method according to claim 60, further comprising: 
establishing a line oysponsorship, wherein the line of sponsorship comprises at 
least the first IBO, the sec/nd IBO, and a third IBO. 
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65. A method according to claim 64, further comprising: 

providing to the first IBO market system and personal information relating to each 
of the second and thircylBO. 



ircylBO 



66. A method according to claim 60, furthef comprising: 



totaling a plurality of individual point vdmts assigned to the marketing system 
products and services sold to the at least one individual of the personal group and by the 
at least one individual of the personal grou^^to achieve a total individual point value; 
totaling a plurality of individual business volumes assigned to the marketing 
10 system products and services sold to the at least one individual of the personal group and 
by the at least one individual of th^^rsonal group to achieve a total individual business 
volume; and 

allowing the first IB^/to view the total individual point value and the total 
individual business volume via the office page web file. 

15 

67. A method according to claim 66, further comprising: 
adding a plurality of individual point values assigned to the marketing system 

products and services sold to the first EBO and by the first IBO to achieve a total first IBO 

point value;/ 

20 adding a plurality of individual business volumes assigned to the marketing 

/ 

system'products and services sold to the first IBO and by the first IBO to achieve a total 
first/^0 business volume; 
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allowing the first IBO to view the total first IBO point value and the total fijst 
EBO business volume via the office page web file. 




68. A method according to claim 60, further comprising: 
5 totaling a plurality of individual point values assigned to the marketing system 

products and services sold to the personal group* and by the personal group/o achieve a 
total group point value; 

totaling a plurality of individual business volumes assigned to tlie marketing 
system products and services sold to the personal group and by the personal group to 
10 achieve a total group business volume; and 

allowing the first IBO to view the total group point valu^'and the total group 
business volume via the office page web file. 




69. A method according to claim 68, further coni^rising: 
15 adding a plurality of individual point values assigned to the marketing system 

products and services sold to the first IBO and by the /irst IBO to achieve a total first IBO 
point value; 

adding the total first IBO point value to the total group point value; 
adding a plurality of individual business^olumes assigned to the marketing 
20 system products and services sold to the first ffiO and by the first IBO to achieve a total 
first IBO business volume; 

adding the total first IBO businessfvolume to the total group business volume; and 
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allowing the first IBO to view the total group poiy value and the total group 
business volume via the office page web file. 



70. A method according to claim 60, fiirth^ comprising: 
establishing a plurality of escalating level/ wherein the escalating levels are a 
function of sales of marketing system products ^d services; and 

providing an interactive calculation n/thod via the office page web file, wherein 
the interactive calculation method allows tlj^ first IBO to determine a quantity of sales of 
marketing system products and services^ jEeded to reach one of the plurality of escalating 
10 levels. 



15 



71 . A method according ^ claim 70, further comprising: 
providing an interactiv^alculation method via the office page web file, wherein 
the interactive calculation rn^hod allows the first IBO to determine a quantity of sales of 
marketing system producjp and services needed by one of the at least one individual of 
the personal group to r#ach one of the plurality of escalating levels. 



72. A method according to claim /, wherein at least one of the plurality of web 
files is a income options page web file/ wherein the income options page web file 
20 comprises an interactive presentation of information relating to the marketing system. 



73. A method according to claim 72, wherein the interactive presentation 
comprises a multimedia presentation of information. 
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74. A method according to claim 72, wherein only a registered Client, Member, 



lember Plus, and IBO may view the interactive presentation via the income options page 
web file. 

75. A method according to claim 72<4urther comprising: 
providing an interactive calculation method via the income options page web file, 

wherein the interactive calculatioi^method allows an individual to determine an income 
based on a quantity of sales pi marketing system products and services sold through the 
marketing system. 

76. A method according to claim 75, further comprising: 

establishing a plurality of escalating levels, wherein the escalating levels are a 
function of sales of marketing system products and services; and 

providing an interactive calculation method via the income options page web file, 
wherein me interactive calculation method allows the individual to determine a quantity 
of sales of marketing system products and services needed to reach one of the plurality of 
escj^ming levels and to determine an income associated with the quantity of sales. 

77. A method according to olaim 72, further comprising: 

allowing a visitor to the web site access to the interactive presentation; 
presenting a series of^alog boxes to the visitor; 

receiving from the^isitor an income submitted via one of the dialog boxes; 
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receiving from the visitor a number of customers subnj/tted via one of the dialog 

boxes; 

receiving from the visitor a sales figure submittedA^ia one of the dialog boxes, 
wherein the sales figure represents a dollar volume of afales to customers; and 

receiving from the visitor a sponsor group nmnber submitted via one of the dialog 
boxes, wherein the sponsor group number represe^lts a number of individuals to be 
sponsored by the visitor. 



78. A method according to claim 77, further comprising: 
10 multiplying the number of custonjers by the sales figure to obtain a total sales 

figure; 

multiplying the number of customers by a retail price to obtain a total retail price; 

subtracting the total retail pr/ce from the total sales figure to obtain a total 
discount sales income; 
15 calculating a total point Value based on the total sales figure; 

calculating a total business volume value based on the total sales figure; 

calculating a performance bonus income based on a combination of the total point 
value and the total business volume; 

adding the perfomiance bonus income and the total discount sales income to 
20 obtain a total income; ^d 

presenting the total income to the visitor via the income options page web file. 
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79. A method according to claim 78, further comprising: 
calculating a total sponsor group point value leased on sales of products by the 
sponsor group; 

calculating a total sponsor group busines^volume based on sales of products by 
5 the sponsor group; 

calculating a total sponsor group bon6s income based on a combination of the 
total sponsor group point value and the total sponsor group business volume; 

adding the total sponsor group bonus income and the total discount sales income 
to obtain a total sponsor group incor^e; and 
10 and presenting the total sp9hsor group income to the visitor via the income 

options web page file. 



80. A method according to claim 79, further comprising: 
obtaining a revise^ sponsor group number from the visitor; 
15 recalculating the^ total sponsor group point value and the total sponsor group 

business volume using the revised sponsor group number to obtain a revised total sponsor 

group bonus income 

adding the /revised total sponsor group bonus income and the total discount sales 
income to obtain/a revised total sponsor group income; and 
20 presenting the revised total sponsor group income to the visitor via the income 



/ 



options web page file 
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81. A method accorditig to claim 1, wherein at least one of the plurality of web 
files is a member services page web file. 

^ J 

I 82. A method according to claim 81, fiirth^compnsmg: 
5 supplying an on-line form associated witp the member services page web file to a 

registered Ghent, Member, Member Plus, and ffiO; 

allowing the registered Client, Memper, Member Plus, and IBO to enter personal 
information onto the on-line form; 

storing the personal information on the server computer; and 
10 customizing a layout of the plurality of web files based on the personal 

information. 



83. A method according to claim 82, further comprising: 
establishing a plurality of marketing system products and services based on the 
15 personal informatioi/supplied by the registered Client, Member, Member Plus, and EBO; 
and 

presentfng the plurality of marketing system products and services to the 
registered Client, Member, Member Plus, and IBO. 

20 84. A method according to claim 1, further comprising: 

establishing a customer service page web file, wherein the customer service page 
web filfe is accessible to the registered Client, Member, Member Plus, and IBO and to 
non-registered visitors to the web site. 

HS400.P1 170 00368.0029.US01 



' 5 



85. A method according to claim 1, wherein the allowing step is carried out so 
that one of the registered Client, Member, or Member flus does not have access to all 
marketing system products and services. 

86. A method according to claim 1, whe/ein the allowing step is carried out so 
that only a registered IBO has access to all ma;4ceting system products and services. 



87. A method according to claim /, wherein the allowing step is carried out so 
10 that a different group of marketing system products and services is presented to each of 
the registered Client, Member, Menioer Plus, and IBO. 



15 



88. A method according to claim 1, wherein the allowing step is carried out so 
that a registered Client, Member, Member Plus, or IBO may purchase any marketing 
system product and servjce if an identification number associated with the product or 
service is known. 



20 



89. A method according to claim 1, further comprising: 
assigning the Client, Member, or Member Plus to an IBO. 

90/ A method according to claim 89, wherein the Client, Member, or Member 
Plus is assigned to an IBO based on a geographic proximity of the IBO to the Client, 
Meniber, or Member Plus. 
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91. A method according to claim 3, further comprising: 
providing an on-line order status request form, whereimthe order status request 
form allows the registered Client, Member, Member Plus, a^ IBO to check on a status of 
5 purchases of marketing system products and services. 



92. A method according to claim 21, further comprising: 

i 

providing an on-line order status request form, wherein the order status request 

/ 

form allows the registered Client, Member, Member Rlus, and IBO to check on a status of 



10 purchases of marketing system products and services? 



93. A method according to claim 24, further comprising: 

providing an on-line order status request/^rm, wherein the order status request 

form allows the registered Client, Member, Member Plus, and IBO to check on a status of 

/ 

15 purchases of marketing system products and services. 



94. A method according to claim 1, further comprising: 

checking a user's identifier ^^n a user attempts to access one of the plurality of 
web files, wherein the identifier describes a participation level associated with the user, 
20 and wherein the participation level is selected from the group consisting of Client, 
Member, Member Plus, IBO, Anonymous User; 

redirecting the user to a marketing page web file if the user does not have an 
identifier; 
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redirecting the user to the marketing page web file if the parjfcipation level is an 
Anonymous User; and 

redirecting a registered Client, Member, Member Plus,^d IBO to an information 
page, wherein the information page explains that the participation level of the registered 
5 Client, Member, Member Plus, and EBO does not allow ac/ess to the one of the plurality 
of web files. 

95. A method according to claim 94, wherein the information page comprises 
marketing information to encourage the registered/Client, Member, Member Plus, and 

10 IBO to upgrade the participation level. 

96. A method according to claim s/further comprising: 
providing an on-line form to the registered Client, Member, Member Plus, and 

IBO, wherein the on-line form allows the registered Client, Member, Member Plus, and 
15 IBO to return or exchange products ^^d services purchased through the marketing 
system; 

allowing the registered^Client, Member, Member Plus, and IBO to enter a 

plurality of information relating to the products and services on the on-line form; 

/ 

providing a preformatted form containing the information relating to the products 

/ 

20 and services, wherein the form can be printed and returned by the registered Client, 

/ 

Member, Member Plus, and IBO with the products and services; and 

providing a/on-line prepaid postage label, wherein the postage label can be 
printed and used to retum the products and services. 
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97. A method for facilitating an on-line shopping and rewards program through a 

network, the network comprising at least one server computer capable of communicating 

with a browser system located at a remote client computer, the method comprising: 

5 establishing an interactive online registration process between the client browser 

system and the server computer so that an individual may register with the marketing 

system as a Client, a Member, or a Member Plus/wherein a Client is not eligible to earn 

compensation and is eligible to buy products a^ Client price, wherein a Member is 

eligible to buy products at a Member price and is not eligible to earn compensation, and 

/ 

10 wherein a Member Plus is eligible to buy products at a Member Plus price, and wherem a 

Member Plus qualifies to earn compensation by satisfying a sales qualification level and 

/ 

thereby qualifying as an IB O, wherein each IBO is eligible to buy products at an IB O 
price and is eligible to earn compensation; 

maintaining a catalog comprising marketing system products and services on the 
1 5 server computer; 

maintaining a rewards database on the server computer for storing reward points 

/ 

corresponding to a registerediClient, Member, Member Plus, and EBO; 

/ 

assigning a reward^value to the marketing system products and services and 
storing the rewards valu^in the catalog; 
20 assigning a red^jnption value to the marketing system products and services and 

storing the redemption value in the catalog; 

providing on-line access to the catalog to a registered Client, Member, Member 
Plus, and IBO via(an on-line order form; 
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allowing the registered Client, Member, Member Plus, and IBO to submit an 
order for marketing system products and services via the on-line order^orm; 

providing on-line access to the catalog to a registered Client/Member, Member 
Plus, and IBO via an on-line redemption form; 
5 allowing the registered Client, Member, Member Plus, aAd IBO to submit a 

rewards exchange request for marketing system products and /ervices via the on-line 
redemption form; and 

subtracting from the rewards database a redemptioii value corresponding to the 
marketing system products and services chosen by the registered Client, Member, 
10 Member Plus, and IBO. 



15 



98. A method according to claim 97, wlaerein the catalog comprises: 
a marketing products and services in^fex; 
an accrual record; and 
a redemption record. 



20 



99. A method accordingyto claim 98, wherein the accrual record comprises: 
a product number; 

a type identifier, wherein the type identifier is a value associated with one of the 
Client, Member, Meni^er Plus, and IBO; and 

an accrual^^ue for the product number. 
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100. A method according to claim 99, wherein^he type identifier is a string 
selected from the group consisting of Client, Mpmber, Member Plus, and IBO. 

101. A method according to claim 100, wherein the accrual record comprises an 
5 accrual value for each type identifier. 

vAi7 / 102. A method according to claim 98, wherein the^edemption record comprises: 

a type identifier, wherein the type identifier ^ a value associated with one of the 
10 Ghent, Member, Member Plus, and IBO; and 

a redemption value for the product number. 



2i 



103. A method according taclaim 102, wherein the type identifier is a string 
selected from the group consisting of Client, Member, Member Plus, and EBO. 




104. A method /according to claim 103, wherein the accrual record comprises an 
accrual value for each /type identifier. 




,c?faim 98, 



105. A method according to^daim 98, wherein the index comprises a product 
20 identifier for each of the marketing system products and services. 
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106. A system for facilitating an on-line shopping and rewards program, 
including a computer system accessible for on-lingnnteractive communication, said 
computer system comprising: 

a memory device having embodied the/ein information relating to a plurality of 
5 marketing system products and services; anc 

a processor in communication with ^aid memory device, said processor 
configured for 

establishing an interactive /online registration process so that an individual 
may register with the marketing system as a Client, a Member, or a Member Plus, 
10 wherein a Client is not eligible to earn compensation and is eligible to buy products at a 
Client price, wherein a Member is eligible to buy products at a Member price and is not 
eligible to earn compensation, ancyvherein a Member Plus is eligible to buy products at a 
Member Plus price, and wherein a Member Plus qualifies to eam compensation by 
satisfying a sales qualification level and thereby qualifying as an IB O, wherein each IBO 
15 is eligible to buy products at in IBO price and is eUgible to eam compensation, 

maintainingm catalog comprising marketing system products and services, 
maintaining a rewards database for storing reward points corresponding to 
a registered Client, Member, Member Plus, and IBO, 

/ 

assigning a rewards value to the marketing system products and services 

« / 

i 20 and storing the rewards value in the catalog, 

assigning a redemption value to the marketing system products and 
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providing on-line access to the catalog to a registered Client, Member, 
Member Plus, and IBO via an on-line order form, 

allowing the registered Client, Member, Menlber Plus, and IBO to submit 
an order for marketing system products and services via the! on-line order form, 
5 providing on-line access to the catalog to a Registered Client, Member, 

Member Plus, and IBO via an on-line redemption form, 

allowing the registered Client, Member, Member Plus, and IBO to submit 
a rewards exchange request for marketing system prodjucts and services via the on-line 
redemption form, and 

10 subtracting from the rewards database a redemption value corresponding 

to the marketing system products and services chosen by the registered Client, Member, 
Member Plus, and IBO. 

107. A computer program product coJmprising a computer useable medium 
15 having computer program logic recorded thereon for enabling a processor in a computer 
system to facilitate an on-line shopping ^d rewards program, said computer program 
comprising: 

establishing means for enablmg the processor to establish an interactive online 
registration process so that an indmdual may register with the marketing system as a 
20 Client, a Member, or a Member Plus, wherein a Client is not eligible to earn 

compensation and is eligible to'buy products at a Client price, wherein a Member is 
eligible to buy products at a l/ember price and is not eligible to earn compensation, and 
wherein a Member Plus is eligible to buy products at a Member Plus price, and wherein a 
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Member Plus qualifies to earn compensation by satisfying a sales qi^ification level and 
thereby qualifying as an IBO, wherein each IBO is eligible to buy products at an IBO 
price and is eligible to earn compensation; 

catalog maintaining means for enabling the processor \p maintain a catalog 
5 comprising marketing system products and services; 

rewards database maintaining means for enabling^iie processor to maintain a 
rewards database for storing reward points correspondir^g to a registered Client, Member, 
Member Plus, and EBO; 

rewards value assigning means for enabling the processor to assign a rewards 
10 value to the marketing system products and servi9es and storing the rewards value in the 
catalog; 

redemption value assigning means foc^enabling the processor to assign a 

redemption value to the marketing system products and services and storing the 

redemption value in the catalog; 
15 first providing means for enabling the processor to provide on-line access to the 

catalog to a registered Client, Member, Member Plus, and IBO via an on-line order form; 
first allowing means for enabling the processor to allow the registered Client, 

Member, Member Plus, and IBD to submit an order for marketing system products and 

services via the on-line ordrf form; 
20 second providin^neans for enabling the processor to provide on-line access to 

the catalog to a regist^ed Client, Member, Member Plus, and EBO via an on-line 

redemption form; 
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second allowing means for enabling the processor to allow the registered Client, 
Mennber, Member Plus, and BBO to submit a rewa^s exchange request for marketing 
system products and services via the on-line redemption form; and 

subtracting means for enabling the processor to subtract from the rewards 
5 database a redemption value corresponding tp the marketing system products and services 
chosen by the registered Client, Member, Member Plus, and IBO. 

108. A method for facilitating electronic commerce transactions in a marketing 
system through a network, the network comprising at least one server computer capable 
10 of conununicating with a browserysystem located at a remote client computer, the method 
comprising: 

providing a user with o4i-line access to a home page file for electronic commerce 
transactions, wherein the us&r may register with the marketing system as a Client, a 
Member, or a Member Plus, wherein a Client is not eligible to earn compensation and is 
15 eligible to buy products at a Client price, wherein a Member is eligible to buy products at 
a Member price and isynot eligible to earn compensation, and wherein a Member Plus is 
"eligible to buy produpts at a Member Plus price, and wherein a Member Plus qualifies to 
earn compensationyby satisfying a sales qualification level and thereby qualifying as an 
IBO, wherein each IBO is eligible to buy products at an IBO price and is eligible to earn 
20 compensation; 

providing a plurality of shopping web page files for buying products and services 
from a marketing company associated with the marketing system; and 
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providing at least one vendor partner web page file for buying products and 
services from a vendor partner asso/iated with the marketing system. 

109. A method according to claim 108, further comprising: 
providing an office pages web file for providing a plurality of information relating 
to the marketing system, wherein the office page web file is accessible only by each IBO. 




1 10. A method according to/fclaim 108, further comprising 



providing an office page^veb file for providing a plurality of information relating 
10 to the marketing system, wherein the office page web file is accessible only by each IBO 
and Member Plus. 

1 1 1. A method according to claim 108, further comprising: 
providing a income options page web file, wherein the income options page web 
file compj;lses a multimedia presentation and information relating to the marketing 
syster 




112. A method according to claim 111, wherein only a registered Client, 



Member, Member Plus, and EBO may view the multimedia presentation via the income 
20 options page web^e^ 
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1 13. A method according to claim 108, further comprising: 
supplying an on-line form associated with a member services page web file to a 

registered Client, Member, Member Plus, and IBO; 

allowing the registered Client, Member, /dember Plus, and IBO to enter personal 
5 information onto the on-line form; 

storing the personal information on^e server computer; and 
customizing a layout for the plurality of product web page files based on the 

personal information, 

10 1 14. A system for facilitatin;^ electronic commerce transactions in a marketing 

system comprising: 

a memory device having -embodied therein information relating to a plurality of 
marketing system products and services; and 

a processor in communication with said memory device, said processor 
15 configured for 

providing ;a user with on-line access to a home page file for electronic 
commerce transactions,/wherein the user may register with the marketing system as a 
Client, a Member, or /Member Plus, wherein a Client is not eligible to eam 
compensation and is^Ugible to buy products at a Client price, wherein a Member is 
20 eligible to buy pro/ucts at a Member price and is not eligible to eam compensation, and 
wherein a Member Plus is eligible to buy products at a Member Plus price, and wherein a 
Member Plus qualifies to eam compensation by satisfying a sales qualification level and 
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thereby qualifying as an IBO, wherein each IBO is^ligible to buy products at an IBO 
price and is eligible to earn compensation, 

providing a plurality of shopping web page files for buying products and 
services from a marketing company ass^iated with the marketing system, and 

providing at least oner vendor partner web page file for buying products 
and services from a vendor partner associated with the marketing system. 



115. A system according tp^laim 1 14, wherein said processor is further 
configured for 

providing an office page web file for providing a plurality of information 
relating to the iji^keting system, wherein the office page web file is accessible only by 
each roOy 

^ „...,... .^..,^,-„..—^»..^ 

configured for 

providing an^ffice page web file for providing a plurality of information 
relating to the marketing system, wherein the office page web file is accessible only by 
each IBO and MeniKer Plus. 



1 17. Ay/ystem according to claim 1 14, wherein said processor is further 
configured 
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providing a income options page web file, wherein the income options 
page web file comprises a multimedia presentation and information relating to the 
marketing system. 



7 118. 



A system according to claim 1 17, further comprising: 
wherein only a registered Client, Member, MemberyPlus, and IBO may view the 
multimedia presentation via the income options page wea file. 



119. A system according to claim 1 14, where j/ii said processor is further 
10 configured for 

supplying an on-line form associated with a member services page web 
file to a registered Client, Member, Member Plus, and IBO, 

allowing the registered Cfient, Jvlember, Member Plus, and IBO to enter 
personal information onto the on-line form, 
15 storing the personal informs(tion on the server computer, and 

customizing a layout for tpe plurality of product web page files based on 
the personal information. 



120. A computer program product comprising a computer useable medium 
20 having computer program logic recorded thereon for enabling a processor in a computer 
system to facilitate electronic commerce transactions in a marketing system, said 
computer program logic comprising: 
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15 



providing means for enabling the processor to provide a user with on-lme access 
to a home page file for electronic commerce transactions, wherein the user may register 
with the marketing system as a Client, a Member, or a Member Plus, wherein a Client is 
not eligible to earn compensation and is eligible to buy products at a Client price, wherein 
a Member is eligible to buy products at a Member price and is not eligible to earn 
compensation, and wherein a Member Plus is eligible to buy pro^cts at Member Plus 
price, and wherein a Member Plus qualifies to earn compensation by satisfying a sales 
qualification level and thereby qualifying as an DBO, wherein^each EBO is eligible to buy 
products at an IBO price and is eligible to eam compensation, 

providing means for enabling the processor to p^vide a plurality of shopping web 
page files for buying products and services from a rpiarketing company associated with 
the marketing system, and 

providing means for enabling the processor to provide at least one vendor partner 
web page file for buying products and services from a vendor partner associated with the 
marketing system. 



20 



121. A system for facilitajmg electronic commerce transactions in a marketing 
system comprising: 

a memory device having embodied therein information relating to a plurality of 
marketing system products; and 

a processor in ^mmunication with said memory device, said processor 
configured for 
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establishing an interactive online registration^rocess so that an individual 
may register with the marketing system as a Client, a Member, or a Member Plus, 
wherein a Client is not eligible to earn compensatum and is eligible to buy products at a 
Client price, wherein a Member is eligible to p\x^ products at a Member price and is not 
5 eligible to earn compensation, and wherein a Member Plus is eligible to buy products at a 
Member Plus price, and wherein a Member Plus qualifies to earn compensation by 
satisfying a sales qualification level and thereby qualifying as an IBO, wherein each IBO 
is eligible to buy products a^n EBO price and is eligible to earn compensation, 
providing^ plurality of web files operatively coupled to a web site 
10 associated with the inarke ting system, and 

aHowing access to a plurality of marketing system products and services to 
the registered Client, Member, Member Plus, or EBO via at least one of the plurality of 
web files; 



15 122. A computer program product comprising a computer useable medium 

having computer program logic recorded thereof for enabling a processor in a computer 
system to facilitate electronic conmierce transactions in a marketing system, said 
computer program logic comprising: 

estabUshing means for enabling the processor to establish an interactive online 

20 registration process so that anh^dividual may register with the marketing system as a 
Client, a Member, or a Member Plus, wherein a Client is not eligible to earn 
compensation and is eligible to buy products at a Client price, wherein a Member is 



eligible to buy products at a Member price and is not eligible to earn compensation, and 
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wherein a Member Plus is eligible to buy products at a Member Plus price, iind wherein a 
Member Plus qualifies to earn compensation by satisfying a sales qualification level and 
thereby qualifying as an IBO, wherein each IBO is eligible to buy pr<^ucts at an IBO 
price and is eligible to earn compensation; 

providing means for enabling the processor to provide a/plurality of web files 
operatively coupled to a web site associated with the marketing system; and 

allowing means for enabling the processor to allow access to a plurality of 
marketing system products and services to the registered Client, Member, Member Plus, 
or IBO via at least one of the plurality of web files. 



123. A method for facilitating electronic commerce transactions in a marketing 
system through a network, the network comprising at least one server computer capable 
of communicating with a browser system located at a remote client computer, the method 
comprising: 

15 establishing an interactive^'online registrafion process between the client browser 

system and the server compute/so that an individual may register with the marketing 




system as a Client, a Member, or a Member Plus, wherein a Client is not eligible to earn 
compensation and is eligible to buy products at a Client price, wherein a Member is 



eligible to buy products at a Member price and is not eligible to earn compensation, and 
20 wherein each IBO ineligible to buy products at an IBO price and is eligible to earn 
compensation; 

providin^g a plurality of web files operatively coupled to a web site associated with 
the marketing system; and 
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allowing access to a plurality of marketing system products and services to the 
registered Client, Member, or IBO via at least one of the plurality of web files. 

/' 

j 

124. A method according to claim 123, further comprising:/ 
5 providing on-line access to the plurality of marketing system products and 

services to a registered Client, Member, Member Plus, and IB0 via an on-line redemption 
form associated with one of the plurality of web files; and 

allowing the registered Client, Member, Memberl^lus, and IBO to submit a 
rewards exchange request for marketing system products and services via the on-line 
10 redemption form. 

125. A method according to claim 124, wherein the step of allowing the 
registered Client, Member, Member Plus, andOBO to submit a rewards exchange request 
further comprises: 

15 accumulating a list of the marketing system products and services selected for 

redemption by the registered Client, Member, Member Plus, and IBO via the on-line 
redemption form, wherein the list ipnaintained at the server computer. 

126. A method accormng to claim 125, wherein the accumulating step further 
20 comprises: 

receiving at the server computer at least one of the marketing system products and 
services selected for redemption from the on-line redemption form; and 
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at the server computer, adding to the list each marketing swem product 
and service received by said receiving step, wherein said adding step adcumulates an 
updated list of the marketing products and services selected for reden]jption by a 
registered Client, Member, Member Plus, and IBO. 

127. A method for facilitating an on-line shopping ^d rewards program 
through a network, the network comprising at least one sender computer capable of 
conamunicating with a browser system located at a remote client computer, the method 
comprising: ! 
10 establishing an interactive online registration process between the client browser 

system and the server computer so that an individ^ual may register with the marketing 
system as a Client, a Member, or a Member PWs, wherein a Client is not eligible to earn 
compensation and is eligible to buy products/at Client price, wherein a Member is eligible 

/ 

to buy products at a Member price and is not eligible to earn compensation, and wherein 
15 a Member Plus is eligible to buy products at a Member Plus price, and wherein a Member 
Plus qualifies to earn compensation^y satisfying a sales qualification level and thereby 
qualifying as an IBO, wherein eacjh IBO is eligible to buy products at an IBO price and is 
eligible to earn compensation; 

maintaining a catalog/comprising marketing system products and services on the 
20 server computer; 

maintaining a reWards database on the server computer for storing reward points 
corresponding to a reg/stered Member; 
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assigning a rewards value to the marketing system products and se^ices and 
storing the rewards value in the catalog; 

assigning a redemption value to the marketing system products^and services and 
storing the redemption value in the catalog; j 

i 

5 providing on-line access to the catalog to a registered Mernber via an on-line 

order form; 

allowing the registered Member to submit an order for/marketing system products 
and services via the on-line order form; 

providing on-line access to the catalog to a registered Member via an on-line 
10 redemption form; 

allowing the registered Member to submit/a rewards exchange request for 
marketing system products and services via thp on-line redemption form; and 

subtracting from the rewards database a redemption value corresponding to the 
marketing system products and services^hosen by the registered Member. 



15 



20 



128. A method according to claim 127, wherein the catalog comprises: 
a marketing products ^d services index; 

an accrual record; >and 
a redemption rex;ord. 

129. A method according to claim 128, wherein the accrual record comprises: 
a product numhjBr; 
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a type identifier, wherein the type identifier is a val^e associated with the 
registered Member; and 

an accrual value for the product number. 



5 130. A method according to claim 129, wh/rein the type identifier is a string 

comprising the registered Member. 

13 1. A method according to claim l/O, wherein the accrual record comprises an 
accrual value for each type identifier. 



10 



15 



132. A method according to c/aim 128, wherein the redemption record comprises: 
a product number; 

a type identifier, wherein ^e type identifier is a value associated with the 
Member; and 

a redemption value focfthe product number. 



133. A method ac/ording to claim 132, wherein the type identifier is a string 
comprising the Member.i 



20 134. A methofe according to claim 133, wherein the accrual record comprises an 

accrual value for eafflh type identifier. 
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I 135. A method according to claim 128, wherein tthe index comprises a product 
identifier for each of the marketing system products ana services. 



136. A method for accumulating a list of products and services selected for 
5 purchase from a shopping page web file and a merjthant partner page web file, the method 
comprising: 

accumulating a list of product and service identifiers selected for purchase at a 
server computer; 

receiving at the server computer at le^st one of the product and service identifiers 
10 selected for purchase from at least one weh^file selected from the group consisting of the 
shopping page web file and the merchant/partner page web file; 

at the server computer, adding to the list each product and service received by said 
receiving step, wherein said adding st^p accumulates an updated list of the products and 
services selected for purchase. 



15 



20 



137. A method according to claim 136, further comprising: 

establishing a session wnen a user accesses one of the shopping page web file and 
the merchant partner page web file; 

terminating the session when the user terminates access with one of the shopping 
page web file and the merchant partner page web file; and 

at the server computer, maintaining the list of products and services selected for 
purchase for a holding period that begins when the user terminates the session. 
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138. A method according to claim 13#, further comprising: 

tracking a dormant period that begins when the user terminates the session; and 
if no products or services are added p the updated list during the dormant period, 
then sending an electronic notification to me user at the expiration of the dormant period. 

139. A method according to cmim 138, further comprising: 

resetting the dormant period/f the a product or service is added to the updated list 
during the dormant period. 

140. A method according to claim 138, further comprising: 
canceling the dormany period if a purchase is made. 



141. A method according to claim 138ywherein the sending step comprises: 
forward a notification that the mark^ing system products and services in the 
updated list will be deleted following a /eletion period if no additional marketing system 
products and services are added to the updated list or a purchase is not made, wherein the 
deletion period begins at the expiration of the dormant period. 



142. A method according fio claim 141, further comprising: 
resetting the dormant p^od and the deletion period if a product or service is 
added to the update list durin/ the deletion period. 
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143. A method according to claim 141^ further comprising: 
resetting the deletion period if a procjjuct or service is added to the updated list 
during the deletion period. 



144. A method according tofclaim 141, further comprising: 

canceling the deletion peripd and the dormant period if a purchase is made. 



145. A method according to claim 141, wherein the dormant period and the 
10 deletion period are at least 15/iays. 



J 
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146. A method according to cl^irn 141, further comprising: 
deleting each of the prodiWs and services from the updated list subsequent to 

expiration of the deletion period. 

147. A methocyaccording to claim 146, further comprising: 

deleting each pi the products and services from the updated list subsequent to 
expiration of the homing period. 



20 148. A mfethod according to claim 145, further comprising: 

processing an order containing the updated list of products and services selected 
for purchase, wherein the order is initiated via an on-line order form; and 

sending an electronic notification subsequent to processing the order. 
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149. A method according to claim 148, wherein4he electronic notification 
comprises an order status, an order number, an idennfier, wherein the identifier indicates 
each of the products and services ordered, and a/total sales price. 



10 
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150. A method for facilitating electronic commerce transactions in a marketing 
system through a network, the network/comprising at least one server computer capable 
of communicating with a browser sj^tem located at a remote client computer, the method 
comprising: 

establishing an interactive online registration process between the client browser 
system and the server computer so that a first individual may register with the marketing 
system; 

providing a plllrality of web files operatively coupled to a web site associated with 
the marketing system; 

allowing^ccess to a plurality of marketing system products and services to the 
registered individual via at least one of the plurality of web files; and 

assigning a second individual who registers with the marketing system to the first 



individv 



151. A method accord]^ to claim 150, wherein in said assigning step the 
second individual is assignecMo the first individual based on a geographic proximity of 
the first individual to the s/cond individual. 
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152. A method for granting access to a userio a first web page file comprising: 
determining if the user has an authenticationfidentifier; 

directing the user to a marketing page wejf file if the user does not possess an 
authentication identifier; 

determining a participation level of jifie user if the user possesses an authentication 
identifier; 

granting access to the first wel^age file if the participation level of the user meets 
a predetermined access level; and 

directing the user to a secgfid web page file if the participation level of the user 
does not meet the predetermine|f access level. 

153. A method according to claim 152, wherein the second web page file 
notifies the user that the D(articipation level of the user does not meet the predetermined 
access level for the firs^eb page file. 



154. A method for facilitating electronic conm^rce transactions in a marketing 
system through a network, the network comprising at-'least one server computer capable 
of communicating with a browser system located'^a remote client computer, the method 
comprising: 

establishing an interactive onlige registration process between the client browser 
and the server computer so that anindividual may register with the marketing system as a 
Client, Member, or IBO, wher^n the Client is not eligible to earn compensation and is 
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eligible to purchase products at a Client price, wierein the Member is not eligible to earn 
compensation and is eligible to purchase products at a Member price, and wherein the 
IBO is ehgible to earn compensation and ^eligible to purchase products at an IBO price; 

providing a plurality of web fil^operatively coupled to a web site associated with 
the marketing system; and 

allowing access to a plurality of marketing system products and services to the 
registered Client, Member, or ImD via at least one of the plurality of web files. 



155. A method according to claim further comprising: 

allowing the registered Client, Me^er, or IBO to purchase products directly 
from a marketing company associated wth the marketing system. 

156. A method accordirig to claim 155, further comprising: 

compensating an IBO fe^sed on sales of marketing system products, the marketing 
^ i 

system products comprisin/products of the marketing company. 
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